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MK
INFOSYSTEMS

The brainchild of Manoj Bisht and Preeti Bisht, MK Infosystems echoes the ethos of exceptional 
services and work-culture. Incorporated in 2002, New Delhi-based MKI provides a broad range 
of security and telecommunication solutions to clients around the world. The company follows 
a “think different” approach and first steps into the shoes of its clients to understand what their 
needs are and then curates best solutions based on their specific requirements

I t is one of the most trusted and leading names 
in the market for infosystem requirements. With 
world-class solutions, the brand has made itself 

a prominent choice for all industries. MKI provides 
its customers with a single source solution based 
on latest industry standards. The services which 
MKI provides are well-known for their commitment, 
capability, dependability, and engineering excellence. 

The company entered the business sphere with 
focus on mere network integration and cabling 
deployments but looking at the market need and 
trends it changed its business outlook and strategy in 
2010 with their venture into surveillance. In 2012, 
the company added more solutions such as access 
control, fire and smoke detection, and temperature 
control, to develop its Building Management Systems 
(BMS) portfolio.

THE PELLUCID ORGANIZTION
Since its inception, the aim of MK Infosystems has 
not been to indulge in business only, but to make a 
relationship of trust and belief with its clients. The 
company entered the market with a vision to become 
a partner of its customers in their success. MKI 
doesn’t work as a vendor, but as a perfect friend and 
companion for its customers. Project implementation 
by MKI takes place 24 hours a day, 7 days a week and 

365 days a year as per the site requirement and the 
complexity of the project.

MKI maintains a very transparent relation with its 
customers when it comes to margins. They never 
make false promises or paint a picture of working with 
loose margins. The market trends are reflected clearly 
in their prices – if there is a drop in market price, the 
discounts are passed on to the clients and in the same 
way if there is escalation in market rate, the clients 
are charged as per that.  

With honesty as its foundation, this client-centric 
approach has made it possible for MK Infosystems to 
maintain an esteemed and strong relationship with all 
its clients and opened the doors for them to be the 
“market-leader”.

MOTIVATING DISPOSITION 
Not just the clients, but the company ensures the 
well-being of its employees too. MKI believes that only 
a strong inside system can develop stronger outside 
bonds in the market. The company sees its employees 
as the partner of the company, the strong pillars 
which support the growth of their every venture. 



india’s greatest brands 2015-16  |  199

AUTOMOTIVE   |   EDUCaTION   |   ENERGY & POWER   |   FINaNCE   |   FOOD & BEVERaGES   |   HEaLThCaRE   |   HOUSEhOLD PRODUCTS                                              IT & TELECOM   |   LIFESTYLE   |   MaNUFaCTURING & INFRaSTRUCTURE   |   MEDIa & ENTERTaINMENT   |   PERSONaL CaRE   |   REaL ESTaTE   |   RETaIL   |   SERVICES

The company keeps on motivating its employees with 
world-class training and also provides them the time 
to relax with outings. The company also takes care of 
the families of its employees and maintains a healthy 
and safe working environment for them. 
 MK Infosystems ensures that the employees are 
presented with ample opportunities that can help 
them to grow not just professionally but personally 
too. They are taught to be a team player and to assisst 
their counterparts whenver they are in need. Their 
work skills are polished time-to-time by company 
leaders through motivational lectures.  

THE FIERCE COMPETITOR
As an excellent chess player marks his/her moves by 
guessing the counter-attack of the opponent, MKI 
also grabs the tenders by finding out the moves its 
competitors are making. The company believes that to 
fight with a strong competitor, it has to think from the 
competitor’s brain. This strategy and approach helps 
it to win maximum of the bids it takes part in and thus 
has an esteemed clientele that includes companies 
like, Mahavir Spinning & Vardhman Group, ICICI 
bank, HDFC Group, Air Port Authority (Delhi/ Kolkata/
Mumbai/Chennai), Mahamedha Co-operative Society 
of Uttar Pradesh, H&M International at Okhla, 
Reliance Petroleum Ltd., and Canara Bank, etc.  The 
company has already started its operations in Dubai 
and Muscat, and is planning to gain the same trust in 
Gulf and other regions.

TOUR DE FORCE
•	 Recieved the Premier 100 Award 
for exemplary work in the Indian 
channel space.

•	 MK Infosystems has also been 
awarded for the best IT project for 
Mahamegha Bank.

QUANTUM LEAPS
•	 Best top 3 System Solution 
Provider in India by CRN – Yr 
2009/10/11/12/13/14

•	 Premier Top 100 Awards Channel 
World Continue 2012 to 2016 

•	 Installed biggest Data centre in 
India UID- Bangalore


